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Latest Updates

RBI monetary policy latest 
updates:  

Indian shares extended gains early on 1 
August to record level before 
course to trade little changed ahead of the 
Reserve Bank of India’s (RBI) policy 
decision. Also, weighing on sentiment 
were a private survey showing factory 
growth eased last month and conflicting 
signs over state of US
relations. 
 
Markets have already factored in the 
policy meet, probably since last quarter,” 
said Vinod Nair, head of research at 
Geojit Financial Services.Thirty
63 economists in a Reuters poll last week 
said the RBI will raise rates on 
Wednesday, while infla
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RBI monetary policy latest 

Indian shares extended gains early on 1 
August to record level before reversing 
course to trade little changed ahead of the 
Reserve Bank of India’s (RBI) policy 
decision. Also, weighing on sentiment 
were a private survey showing factory 
growth eased last month and conflicting 
signs over state of US-China trade 

Markets have already factored in the 
policy meet, probably since last quarter,” 
said Vinod Nair, head of research at 
Geojit Financial Services.Thirty-seven of 
63 economists in a Reuters poll last week 

RBI will raise rates on 
Wednesday, while inflation has been 
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above the RBI’s medium-term target of 4 
percent for eight months and expected to 
stay that way through to the end of next 
year.Twenty-two economists said the 
next hike would come later this year, or 
early in 2019. 
 
The Nikkei Manufacturing Purchasing 
Managers’ Index decreased to 52.3 in 
July from June’s 53.1, largely pressured 
by a modest weakening in demand and 
output. This was below a Reuters poll 
median of 53.0. 

 
 

A Bloomberg report on Tuesday said that 
the United States and China were seeking 
to resume talks to defuse a battle over 
import tariffs. 
However, later reports that the White 
House plans to propose tariffs of 25 
percent instead of the initially proposed 
10 percent on $200 billion of imported 
Chinese goods injected uncertainty back 
into global financial markets. 
A source familiar with the plan said the 
announcement could come as early as 
Wednesday. 
MSCI’s broadest index of Asia-Pacific 
shares outside Japan rose as much as 0.2 
percent before retreating to trade 0.1 
percent lower. 

The broader NSE Nifty was up 0.03 
percent at 11,360.25 as of 0701 GMT, 
while the benchmark BSE Sensex was 
0.08 percent lower at 37,575.68. 
“Concern is that the trend of the market 
has been very narrow, driven only by 
blue chip stocks even though Q1 has 
been very positive,” Nair said. 
 
Banks and automobiles were the top drag 
with Maruti Suzuki India Ltd shedding as 
much as 2.3 percent on lacklustre July 
sales, while Tata Motors Ltd slumped 5.3 
percent after it reported its first quarterly 
loss in nearly three years on Tuesday. 
 
HDFC Bank and ICICI Bank declined 
0.9 percent and 1.5 percent, respectively. 
Among gainers, Reliance Industries Ltd 
rose about 1.5 percent after an 
international arbitration panel issued an 
award in favour of a consortium that 
includes the company, rejecting the 
government’s claims in respect a gas 
dispute. 
 
 
 
Source:https://www.firstpost.com/business/rbi-
monetary-policy-live-updates-we-are-at-the-
beginning-of-a-currency-war-says-governor-
urjit-patel-4867701.html 
 

Other updates 

1. RBI hikes interest rate by 25 bps to 
6.50% for second time in two-month 
on inflationary concerns. 

2. RBI monetary policy updates: We are 
at the beginning of a currency war, 
says Governor Urjit patel. 

3. GDP growth to be in the range of 7.5%-

7.6% in first-half of the fiscal: RBI. 
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4. FMCG companies' earnings reflect 

buoyant rural demand, says RBI 

5. RBI retains GDP growth forecast at 

7.4% for FY'19. 

6. After the initial knee-jerk reaction, 

Sensex and Nifty trade flat . 

 

Campus Activity 

 

Visit to Mall- 27 July, 2018  

With an objective of making MBA 
freshmen study organized retail, FMS 
SRMSCET planned a tour for MBA first 
year students to Phoenix Mall, Bareilly 
On 27 July, 2018. by FMS faculty Dr.. 
AnkitaTandon and Mr. Abhishek Gupta, 
MBA newbies learned a humbling lesson 
on organized retail business in India. 
This tour to mall helped them to 
understand a large number of retail 
formats that have come in force offering 
a wide spectrum of merchandise and 
services, to analyze the buying behavior 
pattern vis-à-vis demographic of the 
customers in shopping malls and to 
examine the percentage translation of 
footfall into actual purchase behavior and 
factors affecting it. This entertaining visit 
Proved to be a great way to absorb 
concepts that students learn in the 
classroom. 

 
 

 

 

 

 

Departmental Activity 

 

FMS, SRMSCET had organized 
AARAMBH-2018 orientation program to 
welcome the 23rd batch of MBA. In this 
orientation programme FMS, SRMSCET 
conducted many different events like 
quiz-o-mania, corporate Rangoli, role 
play, talent management, management 
games etc.  
 

Glimpse on AARAMBH-2018 

 Team Building  

 
 

 
 

FMS, SRMSCET, Bareilly organized 
“Team Building” on the third day of 
orientation program “AARAMBH-2018” 
for 23rd MBA batch. Two games/ 
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exercises were carried out to initiate team 
spirit and relevance of it in current 
scenario. First exercise was  creeping 
closer. one  person was selected as 
Leader and 7 groups of 5 members each 
were made . Leader was suppose  to 
stand on one side of the playing room 
facing the wall. 
The rest of the group must all start with 
one limb touching the opposite wall. The 
aim of the game was for one person to 
touch the captain.  
 
While the captain is facing the wall, 
everyone can move freely but must 
remain Second exercise was on 
completely silent. However at any point 
(of the captain's choosing) the captain 
may turn around quickly and everyone 
must freeze completely still. If the 
captain catches anyone moving, the 
whole team must return to the starting 
position. The learning from this team 
building game is -everyone needs to 
work together and communicate 
effectively. If one person stuffs up, the 
whole team gets punished! 
creativity. Groups of 5 members each 
were made and the task was assigned to 
each team to develop  a structure having 
maximum number of triangles using 
seven chalk piece . Participants had to 
design it putting their creativity and 
logical justification. The winners will be 
awarded with the appreciation certificate 
at the end of orientation program. The 
winners are 
 
1st Position  
Aditya Pratap Singh   
Acheeandra Dev Singh 

Aakash  
Shresth 
Sajid 
 
 
 

Quiz O Mania  

 
 
FMS, SRMSCET, Bareilly has organized 
“Quiz-O-Mania” on the first day of 
“AARAMBH-2018” an orientation 
program for 23rd MBA batch (i.e. 2018-
20). The event comprises of three rounds 
in which first round includes question 
related to current business and economic 
current affairs and business term 
abbreviation, in which 10 ten teams were 
selected out 15 teams for second round. 
The second round of competition 
consisting question related to 
identification of famous personality 
related to business, sports and politics. 
From this round only five teams selected 
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for final round. The event comprises of 
general knowledge, general awareness, 
business and sports quiz etc. just to check 
the business acumen amongst the new 
budding manager. Event was coordinated 
by Mr. JyotiPrakash Das, Asst. Professor 
MBA. 
  
The winners will be awarded with the 
appreciation certificate at the end of 
orientation program. The winners are 
 
1st Position 
RitanshiKhanna 
PankulKakkar 
2nd Position 
Mohd. Sajid 
AdityaPratap Singh 
3rd Position 
Arun Patel 
Anuj Kumar 
 

Guest Lecture by Mr. 
Ajay Bhatt  

 

 
 
On 25th July, a guest lecture was 
scheduled for students of MBA 1st year 
& they received a career oriented session 
from Mr. Ajay Bhatt, General Manager, 
HR from B. L. Agro Pvt. Ltd., Bareilly. 
  
He have vast enriching experience in HR 
domain and is a very calm & composed 
personality. He, not only motivated with 
phrases but discussed only becomes an 
obstacle, when we bow to it.'' 
 about the traits which are most required 
in corporate scenarios. One of the phrase 
used to enlighten the newbies of MBA 
was, “A challenge 
 
He briefed us about how H.R.M. works. 
He also gave us five major aspects, 
which we should inculcate in building the 
right pathway of our destination– Basic 
knowledge, Confidence, Learning 
aptitude, Communication and Sincerity 
for purpose. There was a two way 
interaction between the guest & students. 
At the end of the session, students come 
to know about "How to entertain 
obstacles in order to reach their goals." 
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Corporate Rangoli  

 
 

Corporate Rangoli event added a splash 
of color to the Orientation Program for 
new management recruits of FMS, 
SRMSCET, Bareilly. Ten teams 
comprising of 3-4 students each took on 
the task of redesigning corporate logos. 
With a mix of creativity and logical 
justification, they put their best step 
forward on the third day of Aarambh 
2018. Organized by Ms. Shagufta 
Parveen and Mr. Jyoti Prakash Das, the 
event displayed students’ true potential 
and wowed the judges. The winners are 
as follows- 

1st  position- 

• Aayushi Badola 
• Aditya Pratap Singh  
• Sungandh Rathore  

1st  Runner up- 

• Vanash Bhatnagar  
• Payal Mehendiratta  

• Himanshu Gupta  
• Acheeandra Dev Singh  

2nd Runner up- 

• Lovleen Agrawal 
• Darshika Sharma 
• Ahsan Ahmad 
• Prabhat Kumar Tripathi 

All winners were awarded the much 
deserved appreciation certificate at the 
end of the program. 

 

Faculty Arena 
 

CAATSA (Countering America’s Adversaries 
through Sanctions Act) 

 

A law tabled in United States of America 
(U.S.A) in August, 2017 to expand its 
punitive measures on Russia and Iran, 
deterring global countries from buying 
weapons (from Russia) and Oil (from 
Iran). Section 231 of CAATSA imposes 
sanctions against Russia, restricting 
countries across the globe from 
purchasing arm weapons. Eventually 
such sanctions and impositions indirectly 
effected India’s deal with Russia for S-
400 Triumf missile system amounting to 
Rs. 39,000 Crores. 
 
Although International Law is regarded 
as weak law, but here it is apprised that 
CAATSA is not an International law 
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because it has not been drafted by The 
United Nations or WTO( World Trade 
Organization) rather it is a law drafted by 
a sovereign (U.S.A) therefore it 
(CAATSA) is a domestic law which can 
impose sanctions only within its territory.  
It is against the principles of natural 
justice to impose restriction on other 
sovereigns through municipal laws. 
Basically by imposing such restrictions 
and sanctions U.S.A wanted India to 
refrain from Russian arms industry in 
order to increase its (U.S.A’s) market 
share. 
However, India has been granted relief 
on condition subsequent that no weapons 
bought by India shall be used against the 
U.S.A. But such relief is not yet casted in 
stone and India eyes on forthcoming “2 
by 2” meet with U.S.A in September 
2018, for making such relief apparently 
happening, real and executable. 
 
Source: Times of India, Wikipedia 

                                                                                                 
-Mr. Syed Qasim Ali 

                (Assistant Professor) 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Kingfisher loan case: Is 
embattled liquor baron Vijay 
Mallya finally saying goodbye 
to his defiant self? 

 

 
Early this month, even as the Indian 
Parliament was preparing to pass the 
Fugitive Economic Offenders Bill, there 
was a dramatic change in Vijay Mallya’s 
approach to the Kingfisher loan default 
case. The liquor king finally seemed to 
say goodbye to his defiant self in the 
battle with banks and Indian investigators 
and appeared more cooperative. 
Mallya sent feelers indicating his 
willingness to return to his homeland and 
face the law and settle with banks. 
Remember, this was the same man who 
openly challenged the investigators 
saying “By taking my passport or 
arresting me, they are not getting any 
money.” 
 
Of course, the reason for this change wasn’t hard to 

understand, Mallya knows that his 
options are now limited with the new 
legislation coming to effect, which will 
ostracise an offender from any civil 
rights to make his case legally and gives 
the power to local authorities to attach 
his assets and initiate proceedings. 
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Mallya has high chances of being 
declared as an economic offender. 
 
On Tuesday, just before a UK court 
extended his bail and set the next hearing 
on 12 September, Mallya once again 
made clear his willingness to settle with 
banks. 
 
“I have made a comprehensive settlement 
with the Karnataka court. There are over 
Rs 14,000 crore assets placed before the 
court. I have requested the court to sell 
these assets under judicial supervision. 
Pay all the banks, creditors so that 
everyone is happy,” Mallya said. 
 
Vijay Mallya leaves Westminster 
Magistrates court in London, Britain. 
Reuters.Mallya owes an estimated Rs 
13,000 crore to different banks, if one 
takes into account the accrued interest on 
the principal loan amount.In June, a 
special Prevention of Money Laundering 
Act (PMLA) court in Mumbai had 
summoned Mallya to appear before it on 
27 August, on the Enforcement 
Directorate's (ED) plea seeking action 
against him under the fugitive economic 
offender's ordinance in an over Rs 9,000 
crore bank fraud case. It was the first 
time that action was initiated under the 
ordinance promulgated by the Narendra 
Modi government. If Mallya does not 
appear before the court, he risks being 
declared a fugitive economic offender, 
and properties linked to him will be 
confiscated. 
 
Mallya left India in March 2016 just 
before a clutch of banks moved the 

Supreme Court to seek his detention after 
close to Rs 9,000 crore loans were given 
to erstwhile Kingfisher Airlines (which 
was grounded on 20 October 2012). 
Since then, Mallya has been fighting a 
bitter legal battle with Indian authorities 
and investigative agencies after his 
passport was revoked and multiple courts 
in India issued summons to Mallya. 
If Mallya indeed returns now, it will be a 
big political victory for the Narendra 
Modi government ahead of crucial state 
elections and 2019 general elections. 
Modi can claim this as a victory for the 
government in the war against large loan 
defaulters. 
Mallya has so far defended his position 
saying an Indian-government sponsored 
witch-hunt is targeting him and 
continued to play the victim-card from 
the UK, but a recent court ruling in the 
UK permitting Indian banks to attach his 
assets there came as a blow to the 
fugitive liquor baron. From being a 
poster boy of the Indian civil aviation 
sector to the poster boy of bad loans, 
Mallya’s rise and fall is a good case 
study of all that is wrong with the Indian 
banking sector today. 
The Vijay Mallya case is a classic 
example where banks acted carelessly in 
the credit assessment process and, 
certainly, too late in sensing the loan 
default and initiate the recovery process. 
Mallya was far ahead of the lenders in 
the whole episode including his 
meticulous timing to leave the country 
just before the banks moved the Supreme 
Court seeking his detention. With Mallya 
now showing his willingness to settle all 
his dues, banks shouldn’t miss the 
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opportunity for a second time. This is the 
right time for banks to push with all their 
might for the asset sales (what Mallya 
has offered to pledge) and collect the 
dues; the recoveries will help the state-
run lenders, stuck in the case for at least 
six years, to recover at least part of their 
money. Mallya’s return from the UK and 
his prosecution in Indian courts still isn’t 
a near possibility, but banks now 
certainly have a chance to get their 
money back. 
 
 
Source: 
https://www.firstpost.com/business/kingf
isher-loan-case-is-embattled-liquor-
baron-vijay-mallya-finally-saying-
goodbye-to-his-defiant-self-
4863521.html 

                 -Mrs Ankita Srivastava                
(Assistant Professor) 

 
 
 
 
 

STUDENT’S CORNER 

 
1.Is Cell Phone Addiction Like Drug Addiction? 
 

Teen cell phone addiction has recently 
become a topic of discussion for parents, 
and educators alike. Is cell phone use 
potentially as addictive as other 
behaviors like gambling or even as 
addictive as drugs themselves? Many 
parents are wondering if teens more 
susceptible to the possibility of other 
behavioral and substance use disorders if 
they become addicted to their cell phones. 

 
In many ways, teen cell phone addiction 
can be similar to drug addiction. One of 
the greatest links, as stated by a study 
published in Frontiers in Psychiatry, is 
the rush of dopamine an individual will 
often experience when using their cell 
phone. Many teens can’t articulate the 
desire to use their phones constantly 
except that it makes them feel good, 
which is not an accident. The release of 
dopamine that occurs when a person uses 
a cell phone is similar to the release of 
dopamine and other neurotransmitters 
that occurs when drugs are used. 
 
Many of the same issues that are present 
among teen smartphone addicts are also 
seen among drug abusers: specifically 
that teens obsessively check their phones, 
they make excuses in order to continue 
doing so, even when asked not to, and 
they could potentially become upset or 
anxious when unable to. These are all 
classic signs of both behavioral and drug 
addictions. 
 
SOURCE: India Today Magazine 

 
Puspendra  Yadav 

MBA-IInd Year 
 
 

2. Richard Branson to Young 
Entrepreneurs: 'Just Do It' 

 

Through the decades, entrepreneur 
Richard Branson has not lost that certain 
wunderkind vibe about him and the way 
he runs his brand. This aura makes him 
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especially inspiring to entrepreneurs who 
are looking to start young. 
“Most young people with good ideas … 
will find  that 99 percent of people will 
give them every reason why their idea’s 
been done before or why it’s not a good 
idea or why they’re going to fall flat on 
their face,” Branson recently told Inc.’s 
president and editor in chief Eric  
Schurenberg  during an exclusive sit-
down interview. “In the end, you have to 
say, ‘Screw it. Just do it.” 
 
At the age of 15, Branson dropped out of 
high school to start his first business, a 
magazine for young activists 
titled Student.  
 
Four years later, in 1970, Branson began 
selling records by mail. In 1971, he 
opened his first record store. In 1972, he 
opened a recording studio. In 1973, he 
started his own record label. The Virgin 
business empire had begun, and Branson 
had not yet turned 24. 
 
Today, the Virgin Group is a well-
regarded global conglomerate of about 
350 companies, branching into the 
entertainment, travel, and mobile 
industries. Not all of Branson’s big ideas 
have been successful. Virgin Airlines and 
Virgin Mobile are now flagship brands 
for Branson, but remember Virgin Cola? 
With big risks come big, public failures. 
Branson has a follow-up secret to 
success: determination even when failure 
seems inevitable. 
 
“If you have enough determination.... It’s 
more likely that you will succeed because 

of what you learned from the occasions 
when you didn’t succeed," Branson said. 
“The most important thing is to not be 
put off by failure.” 
 

-ASMITA CHANDRA 
MBA-2ND YEAR 

 

3. Voice Control Forces 
Marketers to Think 
Differently Shift focus from 
promotional messaging to 
true utility  

 
Consumers are becoming more 
comfortable using voice assistants, smart 
speakers and other voice-activated 
devices for a variety of everyday tasks. 
Research conducted in the US by PwC in 
February 2018 found that searching for 
information, playing music, sending 
messages and shopping were among the 
activities conducted by large percentages 
of voice assistant users. 
As this reliance on voice-first 
communications grows, so too does 
interest among brands. Companies in all 
industries are experimenting to figure out 
how these new communication channels 
can help them interact with their target 
audiences and build brand engagement in 
more personalized and frictionless ways. 
Voice, however, is unlike anything that’s 
come before, which is forcing brands to 
think differently about how they design 
their campaigns. Rather than using 
traditional “push” messaging, they must 
work harder to make brand interactions 
useful and valuable—or they risk 
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becoming irrelevant. While best practices 
for voice are still evolving, eMarketer's 
latest report, "Marketing Beyond the 
Screen: Using Voice Technology to 
Boost Brand Engagement," delves more 
deeply into these market dynamics and 
describes some concrete steps for getting 
started with voice control. 
 
The biggest change is that voice-first 
technology requires marketers to design 
auditory interactions, without screens or 
keyboards. “When you do a visual search 
on a desktop or a mobile phone, you're 
presented with multiple choices or 
answers to your query,” said Allen 
Nance, CMO at Emarsys. “But when you 
do voice, you're pretty much getting 
whatever answer the device—or the 
company that owns the device—thinks is 
the right answer.” 
 
What’s more, it’s not yet possible to buy 
sponsored ads or keywords to improve 
the chances of being that one result. 
Instead, marketers must use trial and 
error to optimize content and try to 
organically appear in “position zero” 
(aka the “featured snippet” or “answer 
box” in a Google search). 
 
According to Christopher Lundquist, vice 
president of strategy and consulting at 
Sapient Razorfish, this "changes how 
marketers can work” and is further 
complicated by differences in how search 
engines like Google and Bing process 
queries, source information and prioritize 
results. 
 

Voice devices also differ from other 
channels in that advertising is still very 
limited, and there are no ad networks or 
large-scale monetization models to work 
with. Even as brands clamor for more 
paid opportunities, voice platform 
companies—including Amazon and 
Google—are treading cautiously for fear 
of alienating users with invasive or 
inappropriate messaging. 
 

It’s now up to brands and marketers to 
figure out what the utility is. Where are 
we playing a role? How important can 
we be in that day-to-day role to where we 
become a part of the habit and add the 
value that consumers are looking for? 
 
In the absence of advertising, a growing 
number of brands are experimenting with 
third-party applications (called “skills” 
for Amazon Alexa, “actions” for Google 
Assistant and apps on other platforms). 
These enable users to do everything from 
creating grocery lists, finding recipes, 
and getting beauty tips, to listening to 
music, scheduling appointments, 
controlling smart-home devices and 
meditating. 
 
The most popular of these fit organically 
into daily routines, save time, and make 
people’s lives easier or more enjoyable. 
“Consumers are dying for use cases and 
utility that make their lives better. These 
devices aren’t only getting smarter, 
they’re able to add more value to people's 
lives,” said Doug Robinson, CEO of 
Fresh Digital Group. “It’s now up to 
brands and marketers to figure out what 
the utility is. Where are we playing a 
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role? How important can we be in that 
day-to-day role to where we become a 
part of the habit and add the value that 
consumers are looking for? 
 
"From a discovery standpoint, consumers 
are still trying to figure out what to do 
with these devices, which offers an 
amazing opportunity for marketers to 
guide them to voice applications and 
provide utility value that they need every 
day," Robinson added. "It's really just a 
race to see who can take advantage of use 
cases that drive more consumer 
engagement with their brand." 
 

Muskan Vaish 
MBA 2nd yr. 

 

Poem 

Handle With care 
Bundle of Fear 
Ageing Man to dare 
Manager Like a seer!!! 
Horn Ok Please 
Drive with ease 
Overhauling not to cease 
Management a cool breeze!!! 
Buy 1 get 1 Free 
Supportive shadow of a tree 
Butterfly in a flying spree 
Manager like a Chivalry!!! 
Diversion Ahead 
Wings to spread 
Actions not like a dread 
Manage not to grade!!! 
Please remove footwear here 
Grass is always greener there 
Present like price getting dearer 

Management like a golden deer! 
Source: https://www.linkedin.com 

Simran Saxena 
MBA-2 Year 

Good Grief 

 
It has come to my attention, 
by way of the news, 
everybody is talking, 
corporations are singing the blues. 
They don't have any money, 
they blew all they had, 
now they're calling on our government, 
because their management is quiet bad. 
CEO'S with salaries, 
that would probably choke a horse, 
and since the economy is getting bad, 
they need more of course. 
They fly their jets freely, 
to every corner of the world, 
wearing designer business suits, 
sporting big diamonds, and pearls. 
Eating at the restaurants, 
where fancy is the course, 
while begging for our money, 
they want to take from the poor. 
I find it very amusing, 
the way they flaunt their stuff, 
then act like nothing is wrong, 
while tugging at the Rolex under their 
cuff. 
I guess they really think, 
we owe them all so much, 
while most of us are skimping, 
cutting back on spending, and such. 
Maybe someone needs to show them, 
how the poor have to live, 
and we are all quiet broke, 
and we don't have it to give. 
Most live from payday to payday, 
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buying groceries, and gas, 
while faulting on our mortgage, 
those little checks just don't last. 
I don't think it is right, 
they can live the way they do, 
spending like crazy, 
then taking from me, and you. 
Most have to struggle, 
just to live from day to day, 
and we can't get the help, 
when we lose all our pay. 
Rich man, Poor man, Beggar man, Thief, 
what else do they want, 
all I can say is, 
Good Grief...... 
 
source - poetrysoup.com 

PRAVEEN KUMAR 
MBA-2ND YEAR 

Poem 

 
You’ve been calm in the face of chaos 
And kind in the face of the vicious. 
You’ve healed the unhealable, 
And walked the unwalkable. 
You have been protector, Leader, 
counselor and child. 
You’ve fought battles you’ve never 
talked of. 
You are fierce and soft 
And fire and water. 
You are mother and friend 
And lover and daughter. 
You are human. 
You are human. 
 
Source: Green poetry 

Kaushal Sharma 
Mba-2nd year 

Story: Building Your House 

 
An elderly carpenter was ready to retire. 
He told his employer-contractor of his 
plans to leave the house-building 
business to live a more leisurely life with 
his wife and enjoy his extended family. 
He would miss the paycheck each week, 
but he wanted to retire. They could get 
by. 
 
The contractor was sorry to see his good 
worker go & asked if he could build just 
one more house as a personal favor. The 
carpenter said yes, but over time it was 
easy to see that his heart was not in his 
work. He resorted to shoddy 
workmanship and used inferior materials. 
It was an unfortunate way to end a 
dedicated career. 
 
When the carpenter finished his work, his 
employer came to inspect the house. 
Then he handed the front-door key to the 
carpenter and said, “This is your house… 
my gift to you.” 
 
The carpenter was shocked! 
 
What a shame! If he had only known he 
was building his own house, he would 
have done it all so differently.So it is 
with us. We build our lives, a day at a 
time, often putting less than our best into 
the building. Then, with a shock, we 
realize we have to live in the house we 
have built. If we could do it over, we 
would do it much differently. But, you 
cannot go back. You are the carpenter, 
and every day you hammer a nail, place a 
board, or erect a wall. Someone once said, 
“Life is a do-it-yourself project.” Your 
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attitude, and  the choices you make today, 
help build the “house” you will live in 
tomorrow. Therefore, Build  wisely! 
 
Source: Livelifehappy.com 

Chitresh Lahiri 
MBA-2 Year 

 
 

QUOTES ON 
MANAGEMENT 

 

 “As you go about creating new 

customer engagement programs and 

direct marketing packages for your 

brand, look for opportunities to give 

rather than to get. Whoever makes the 

first kind gesture, as studies show, 

tends to gain the most.”  

 
Jeanette McMurtry 
 
"Don't equate activity with efficiency. 
You are paying your key people to see 
the big picture. Don't let them get bogged 
down in a lot of meaningless meetings 
and paper shuffling. Announce a Friday 
afternoon off once in a while. Cancel a 
Monday morning meeting or two. Tell 
the cast of characters you'd like them to 
spend the amount of time normally spent 
preparing for attending the meeting at 
their desks, simply thinking about an 
original idea." 
 
Source:harveymackeyleadershipnow.com  
 

RAHUL YADAV 
MBA-2ND YEAR 

 

Welcome & Congratulation 
Students to join FMS, 
SRMSCET 

 
 
 

 

 

 

Dear Students, 

Welcome to FMS, SRMSCET. 

We are here to support you every step of 
the way. 

New students who are just joining our 
institute, we encourage you to make the 
most of your time here. Your college 
experience will be what you make it, and 
your opportunities will only be limited by 
the limits you place on yourself. 


